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QUARTERLY NEWS
Energy, Technology, and Environmental Business Association Newsletter

Summer 2016

From the Executive Director, Tim Griffin
Maybe it’s just me, but it certainly seems that we are experiencing more than the usual pace of change in the
business climate these days, particularly in the DOE sphere. Change in the simplest sense is inevitable and
ongoing, but it sure feels like the relative amount of change that is occurring now, or is just down the road a bit, is
above the norm.

Our Prospectus on
ETEBA’s 17th Annual
Business
Opportunities Conference
is Here!

Let’s start with the prime contracts across the DOE complex. RFI’s and Draft and/or Final RFP’s for a host of
prime contracts are on the street including Savannah River Site Liquid Waste Services, Paducah GDP
Deactivation and Remediation Services, Los Alamos National Laboratory Legacy Waste Cleanup, Office of River
Protection Waste Management Acquisition, and WIPP Transportation Services, to name a few. More major
procurements are just over the horizon as other contracts are set to expire including Sandia, LANL, Hanford Tank
Farms and Hanford Central Plateau. Of course, in this flurry of competitive bidding the existing teams will
consolidate and new teams will form, and all will have to re-think their competitive positions and strategies in
order to adjust to changes in DOE’s procurement practices and requirements.

Send your technical
abstracts for the
conference to:
Tim Griffin
tim@eteba.org
More Information
on Page 12

Naturally, with so many changes at the prime contracting level, there will in turn be changes and adjustments at
the subcontracting level. In some cases, there will be a new sheriff in town and the subcontracting community will
have to adjust accordingly to a different way of winning work and doing it. On the NNSA side of the house, and to
a degree within EM, we’re seeing the expanding role of the Supply Chain Management Center and the utilization
of Enterprise-Wide Agreements not only for goods and commodities but for technical services as well. These
changes make for a highly competitive environment, particularly for small businesses with limited resources, while
budget pressures on the federal government to save taxpayer dollars ultimately put additional pressure on
businesses to push rates even lower.

Learn more about this
year’s conference and how
you can get involved on
Page 13

That’s a lot in the procurement arena, but it doesn’t stop there. DOE’s Office of Environmental Management
recently announced an internal restructuring to make the office more “field centric”. This new structure will have
three functional lines including Field Operations, Business Operations, and Regulatory Policy and Compliance.
EM is moving rapidly to put this new structure in place in July, after which the business community can begin to
gauge how it might impact operations. With some of the more daunting environmental challenges still ahead,
including the renewed focus on the disposition of excess contaminated facilities, there is plenty to keep the newly
restructured organization busy for quite some time to come.
Then, of course, there’s the political arena. I won’t dare speculate on this year’s Presidential election, though I
think I can safely say we will soon have a new President. To what degree this might have an impact on DOE and
its subcontracting community is anybody’s guess, and I wouldn’t dare speculate.
So, as is so often said, with change comes opportunity, and nowhere is that truer than within the DOE complex.
This much change is challenging, even daunting perhaps, and it may be difficult at times to determine where to
focus one’s priorities and resources. One thing is for sure though . . . those companies that are paying close
attention to this evolving market, and that take a focused and strategic approach towards pursuing these
opportunities, will most certainly succeed in this fertile environment.
As always, ETEBA will continue to monitor these changes and trends and will keep our membership informed as
the market evolves. Many of our sessions at this year’s Business Opportunities Conference will focus on
developing trends in DOE and the specific contracting opportunities that are evolving. We’ll be publishing our
preliminary conference agenda soon, so watch for announcements in the coming weeks.
In the meantime, let’s keep our noses to the ground. The opportunities are out there as long as we stay in the
hunt. Best Regards, Tim
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ETEBA offers many opportunities for your company to gain increased
visibility in the industry.


Advertise: Advertisements for the Business Opportunities Conference start at under
$200 and are a great way to highlight your company’s capabilities in the program that
everyone will be using over the course of the week. We also offer advertising in our weekly
update.



Sponsor: There are many ways to sponsor at ETEBA for any of our events.
Sponsorships for conference and the golf tournaments are available now. You also have
the opportunity to sponsor a monthly meeting and gain recognition in the weekly, the
ETEBA website and social media and at the meeting.



Donate: Promotional items are a great way to increase your corporate visibility

Use ETEBA Icons
On Your Website

ETEBA is always looking for goodies to include in our conference bags and golf
tournament participant bags.


Join a Committee or Sub-Committee: Have your voice heard by joining a committee or sub
-committee. Talk to Tim to see how you can get involved and support ETEBA events!
As a valued ETEBA Member you are also welcome to Follow us on social media today.

Twitter Handle: @ETEBAOrg

LinkedIn: https://www.linkedin.com/groups/2316583

Join the ETEBA Linked In Group so that you can post to ETEBA Group board in the event of
job openings or big news for all of our members to see. Have ideas for how to improve our
communications? Please don't hesitate to contact me at any time via email at
adrienne@eteba.org or by cell phone 865-805-8364. –Adrienne
Contact Adrienne at ETEBA and get this year’s conference icon to display on your
website and marketing materials to advocate for your business association of choice,
ETEBA.

Advertise in Our Weekly Update
Increase Your
Corporate Visibility
Keep your staff in the loop of what’s
happening by signing them up for the
ETEBA Weekly Update.
Just contact Hannah at
hannah@eteba.org, and they’ll start
receiving the most pertinent
information of the week.
It’s also important to visit the member
directory and keep your information
up-to-date.

ETEBA members benefit from increased visibility for their
companies, and now, ETEBA is offering a way to raise
awareness of your company even higher. Member companies
are invited to sponsor the ETEBA Weekly Update, one of the
most popular newsletters in industry! As the company sponsoring
that week’s update, you will receive a prominent, full-color
banner ad advertising you and your capabilities to member
companies, organizations and decision makers on ETEBA’s
exclusive mailing list. To make this benefit accessible to all
ETEBA members, sponsorship is economically priced - $125 a
week or 4 contiguous weeks for $400 dollars.
Hit the mark with your message and ETEBA!
Contact Linda at linda@eteba.org
Secure Your Spot Today!

Take Advantage of Member Highlights
Don’t forget to include your corporate achievements in our
Quarterly Newsletters. It’s included with your membership and is a
great way to gain exposure for the great things your business is
doing.

Recent Events
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ETEBA Collaborates to Host Series of Panel Discussions in Washington with special guests,
members of the Nuclear Cleanup Caucus
ETEBA Conducts Annual “Washington Day” Visits on April 21
ETEBA is again joining the Energy Facility Contractors Group (EFCOG) and the Nuclear Energy
Institute (NEI) to host a series of panel discussions in Washington, DC about current issues and
challenges in the Department of Energy (DOE) Environmental Management (EM) program. ETEBA,
EFCOG and NEI have invited members of the Nuclear Cleanup Caucus to attend these events as their
special guests. The caucus is chaired by Representative Chuck Fleischmann of Tennessee, and
Congressman Ben Lujan of New Mexico serves as Co-Chair. Each event features a topical panel
discussion among top government and contractor experts, followed by a reception for attendees.
The first panel discussion and reception was held April 20 and explored how to approach the cleanup of
more than 2,000 (and growing) excess contaminated facilities across the DOE complex. The panel
included Monica Regalbuto, Assistant Secretary for Environmental Management; Mark Duff, Director of
Environmental Management for the Fluor Paducah Deactivation Project; Ken Harrawood, Senior
Director of Y-12 Legacy Facility Disposition; and Ken Rueter, ETTP Cleanup Project Manager.
Participants stressed the need to develop a strategy that provides realistic funding; addresses
high-hazard facilities to lower safety risks and avoid escalating costs; and applies cost-saving
technologies. In addition to caucus chair Chuck Fleischmann and caucus co-chair, Ben Luján, the event
was attended by Representatives Mike Simpson (R-ID), Mike Rogers (R-AL), Dan Newhouse (R-WA),
Brad Wenstrup (R-OH) and Joe Wilson (R-SC). Each spoke briefly to express their support for
addressing the cleanup of excess facilities in a timely way.
On April 21, ETEBA members Jenny Freeman, Zef Banda, Rick Dearholt, Ken Fillman, and Andy
Smith, along with Tim Griffin and Sherry Peske, spent the day visiting with Congressional members and
staff from the TN and NM delegations. ETEBA representatives took the opportunity to discuss the
accomplishments and capabilities of ETEBA companies and the importance of the EM program to
communities across the nation. They expressed appreciation for the increased EM funding levels
contained in the House and Senate FY 2017 appropriation bills, urged Congress to maintain adequate
budget levels in coming years and emphasized the need to address growing environmental risks and
costs associated with excess contaminated facilities at DOE.
The second panel discussion and reception was held on June 8 and addressed the topic of how DOE
can be more effective in starting up major projects. Featured panelists were Mark Whitney, EM
Principal Deputy Assistant Secretary; Peggy McCullough, Project Director of the Hanford Waste
Treatment Plant; and Frank Sheppard, Project Manager of the Savannah River Salt Waste Processing
Facility. The panelists discussed lessons learned and steps that are being taken to enable the safe,
smooth, and successful startups of major EM facilities. Representatives John Shimkus (R-IL) and Brad
Wenstrup (R-OH) joined caucus chairman Representative Chuck Fleischmann in attending the event,
along with more than 110 representatives from the EM cleanup community.
The final event in the series will be held on September 14 in Washington. Please watch for more
details and plan to join us at this exciting forum!

Visit Us On the Web at www.eteba.org
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From the Western Chapter:
The 5th annual ETEBA New Mexico Golf Tournament was held on May 20, 2016 at Tanoan Country Club in Albuquerque.
The scholarship funds will be distributed to six NM colleges:


UNM



UNM Los Alamos



NMSU



New Mexico Tech



Northern New Mexico Community College



Central New Mexico

The 25 tournament players raised $1,300 for scholarships sponsored by ETEBA. Congratulations to 1st place winners
H.Rosoff, S.Rhutasel (Siemens), T.Reed, J.Jacobson 2nd Place Winners (SN3 Players): D.George (SN3), F.Lockhart (SN3),
D.Carlson (SN3), M.Kennicott (SN3); and 3rd place BGI Team Players: S.Kesami (BGI), A.Chavez (BGI), D.Martin (BGI), and
J.Carlin
This annual event is a highpoint in the New Mexico chapter’s year and offers the opportunity for great fun while supporting a
worthy cause.

Many thanks to all participants, sponsors and donors!

Hole Sponsor

Member Highlights
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Scientific Sales, Inc.
Scientific Sales, Inc. (SSI) was recently recognized by
Bechtel for Outstanding Performance on Nuclear,
Security and Environmental Projects Honored for its
Commitment to Excellence and Quality
Oak Ridge, TN — Scientific Sales, Inc. was recognized for outstanding
work on projects by Bechtel’s Nuclear, Security & Environmental global
business unit at the Bechtel Supply Chain Recognition awards. The
awards recognize subcontractors and suppliers who supported Bechtel‘s
work in nuclear power, environmental clean-up, defense, and nuclear
security and operations projects during 2015.
“The support of our subcontractors, suppliers, and vendors is critical to the work we do. They are an essential part of
our team and perform difficult work in challenging environments,” said Barbara Rusinko, president of Bechtel’s
government services company. “These awards recognize those who met our high standards for quality and who went
above and beyond for mission delivery.”
Companies were evaluated on multiple factors. They include: overall performance; the ability to deliver quality
services/supplies on time; the ability to work collaboratively to meet milestones; and meeting or exceeding project
expectations in aspects of safety, construction performance, technical expertise, and environmental compliance.
Nominations were reviewed and approved by Bechtel procurement and project managers. Final recommendations
were approved by senior leadership. Scientific Sales is a small minority, woman owned business located in Oak
Ridge, TN for the last 29 years. SSI is in business supplying federal, local and municipal governments with
laboratory, chemical, safety, industrial, instrumentation, optical and law enforcement/first responder products. SSI has
direct relationships with most major manufacturers.

Contact: M. Katherine Bumgardner

Email: kbumgardner@scisale.com Website: www.scisale.com

Centrus Energy Corp.
Centrus Announces Multiple New Sales Contracts
Valued at $165 Million
BETHESDA, Md. – Centrus Energy Corp. (NYSE MKT: LEU) announced
today that it has signed several new sales contracts in the last nine
months to supply its utility customers with enriched uranium fuel. In aggregate, the contracts have a value of
approximately $165 million with deliveries through 2022. They will help Centrus’ utility customers provide clean,
affordable and reliable electricity around the world.
“We value our longstanding relationships with our customers and aim to remain a long-term supplier for their nuclear
fleets,” said Centrus President and Chief Executive Officer Daniel B. Poneman. “For the past year, we have embraced
a customer-first strategy, offering security, diversity and competitive pricing to the global nuclear fuel market.”
Contact: Ben Jordan, Manufacturing Manager
American Centrifuge Operating, LLC ~ A Centrus Energy Corp. Subsidiary

Email: JordanB@centrusenergy.com Website: www.centrusenergy.com

Visit Us On the Web at www.eteba.org
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Rad Safety & Control Services, Inc.
Radiation Safety & Control Services, Inc. (RSCS) is proud to be assisting Tennessee Valley Authority (TVA)
in the startup of its Watts Bar Unit 2 Nuclear Plant. Our support involves the performance of neutron measurements
during power ascension designed to establish site-specific neutron correction factors for dosimetry and
instrumentation. Watts Bar Unit 2 is the first new nuclear plant to come on line since 1996, and RSCS is excited to
support this significant industry milestone.
RSCS has conducted more than 26 neutron characterization campaigns using similar instrumentation and methods,
and is recognized as an industry leader in the area of specialty radiation surveys and measurements.

Contact: Richard J. Titolo, Director of Business Development
Email: rjtitolo@radsafety.com
Company Website: www.radsafety.com

Container Technologies Industries, LLC
CTI 2016 Significant Accomplishments:


CTI was awarded a Small Business Subcontractor Award for outstanding contributions and commitment to the
Bechtel Team for the year 2015.



CTI received Small Business Achievement Award for the year 2015 from Consolidated Nuclear Security.



CTI was successful completing a pilot order of MKIII_ROP’s for TWPC. This was a removable lid, concrete and
steel over pack container, 48” in diameter, over ten feet in height, and weighed over 15,000 pounds. CTI
produced eight units and is completing another six this summer.



CTI completed over 450 7AF-90-IS containers for UCOR. This is a ninety cubic foot fissile container that required
a very short manufacturing lead time and an aggressive delivery schedule. The project required engineering
design change and testing. Testing including 10,000 pound free drop test, 3375 lb/ft^2 compression test, and a
water spray test prior to production.
Contact: Doug Michlink
Email: dmichlink@ctifab.com
Website: http://www.containertechnologies.com/

Visit Us On the Web at www.eteba.org

7 of 15

Boston Government Services
BGS recognized by DOE as 8(a) Small Disadvantaged Business of the Year 2016
8(a)/Small Disadvantaged Business of the Year
This award recognizes the outstanding performance of a small business, certified by the U.S. Small Business
Administration's 8(a) and/or Small Disadvantaged Business programs, for their exceptional performance in activities
contributing to core DOE mission accomplishments.
Department of Energy Washington, DC 20585
Award Recipient: Boston Government Services, LLC Lenoir City, TN

Contact: Karen Harris, Vice President Business Development
Boston Government Services, LLC (BGS)
Email: kharris@bgs-llc.com
Website: www.BGS-LLC.com

Piper Communications
Piper Communications received its Woman-Owned Small Business certification from the Small Business
Administration (SBA). The firm specializes in energy and technology communications consulting.

Contact: Cortney Piper
President | Piper Communications
Email: cortney@piper-communications.com
Website: www.piper-communications.com

Visit Us On the Web at www.eteba.org
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Spectra Tech
Spectra Tech, Inc. (Spectra Tech) successfully completed transition for the Nuclear Regulatory Commission (NRC)
Licensed Facilities contract to manage Spent Nuclear Fuel storage facilities and licenses under NRC regulations. The
scope of work includes the management and operation of the Fort Saint Vrain Independent Spent Fuel Storage
Installation (ISFSI) facility in Colorado, including security; management, operation and oversight of the Three Mile
Island-2 ISFSI facility at the Idaho Nuclear Technology and Engineering Center in Idaho; and management of the
Idaho Spent Fuel Facility (ISFF) license.
Spectra Tech’s subsidiary, BAT Associates, Inc. (BAT), was awarded a 5-year contract with the U.S. Department of
Transportation (DOT) Federal Highway Administration Central Federal Lands Highway Division in Colorado for Water
Resource/Permitting services in 14 states. The project includes environmental permitting and wetlands delineation
throughout the Western U.S. and also includes storm water permitting, erosion prevention and sediment control BMPs,
and stream habitat assessments. BAT also successfully completed the removal of hazardous waste from an
underground storage tank in Vega Alta, Puerto Rico. BAT’s Stormwater Manager, Nate Reynolds, presented
"Implementing and Maintaining Best Management Practices during Erosion Control Inspections" at the
annual Municipal Wet Weather Stormwater Conference in Nashville, TN held in May.
Contact: Spectra Tech, Mike Wade
Email: mwade@spectratechinc.com
Website: www.spectratech.com

Synergy Solutions
Synergy Solutions, Inc. (Synergy) was recently awarded a cybersecurity contract by the National Safe Skies Alliance
(Safe Skies), a non-profit organization, funded by the Federal Aviation Administration (FAA), which works with airports,
government, and industry to maintain a safe and effective aviation security system. Under this contract, entitled Quick
Guide for Airport Cybersecurity, Synergy will develop guidance to establish and/or enhance a cybersecurity posture for
safe operations of U.S. airports. Synergy will also develop and provide operator training in an accompanying
interactive tool to facilitate implementation of the guide. The concepts and practices in the guidance will be usable by
varying levels of airport operators and scalable to all airport types and sizes.
Synergy Solutions, Inc. is an 8(a) economically disadvantaged, woman-owned small business headquartered in Oak
Ridge, TN. Synergy is an experienced Prime Contractor, supporting multiple government agencies in: Security;
Cybersecurity; Professional and Technical services; Business support; QA; and Health & Safety, and Environmental
Services.
Contact:
Website: www.ssi-synergy.com

Visit Us On the Web at www.eteba.org
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North Wind
The U.S. Department of Energy awarded the Portsmouth Gaseous Diffusion Plant Infrastructure Support Services contract to
Portsmouth Mission Alliance, LLC, which is led by North Wind Solutions and Swift & Staley, Inc. The Portsmouth plant is located
near Piketon, Ohio. The 5-year contract is valued at approximately $139.7 million.
North Wind Group (the parent company) continues to grow announcing two new hires: Ken Valder, P.E., has joined the
company as Western Regional Manager. In his new role at North Wind, Valder is responsible for managing the company’s U.S.
western region and Pacific operations. Based in Seattle, he will also play a significant role in business development and growth
management as North Wind expands its operations. Valder’s career includes major leadership roles at Tetra Tech, AECOM, and
Akana, a small Native American owned professional services firm. In June 2016, Anne Smith joined the company as the
Community/Public Affairs Director. In her new role at North Wind Group, Smith is responsible for representing the company
within external community and public affairs networks as well as internal company-wide communications. Smith earned her MBA
from the University of Tennessee in 2007 where she also received her Bachelor’s Degree in Communications with an emphasis
on public relations in 2001.
Contact: Ann Smith
Email: asmith@northwindgrp.com
For more information:
…visit the North Wind website at www.northwindgrp.com

Merrick










Commissioning Complete on the World’s First Pilot Scale Hydrothermal Processing System: Genifuel Corporation,
Reliance Industries Ltd, Merrick & Company, Springs Fabrication and Pacific Northwest National Laboratory have
completed design, fabrication, and commissioning of Genifuel’s pilot scale hydrothermal processing system. It is scheduled
for installation at Reliance’s large, algae growth facility in Gagva, India. http://projectcards.merrick.com/Genifuel
Merrick Awarded Contract with Southern Nevada Water Authority: Merrick was recently awarded a contract through the
Southern Nevada Water Authority (SNWA) to provide high-resolution LiDAR services in support of the water agency’s most
successful water conservation program, known as the Water Smart Landscape (WSL) program. http://goo.gl/HmTuwc
Development Continues on the SEPRL Modernization Project: Merrick’s Life Sciences team is finalizing the bridging
documents for the design of the $158 million Southeast Poultry Research Laboratory (SEPRL) modernization project
located on the SEPRL campus in Athens, GA. Modernization will involve new construction and renovation of existing
facilities on USDA’s premier poultry research campus, including BSL-3, ABSL-3 and ABSL-3Ag spaces for work with
infectious avian diseases and other biosafety laboratories, brooding and breeding facilities and administrative/office and
support facilities. http://goo.gl/dPYHoO
Waves of the Future: By the spring of 2017, the South Platte River will have a new look and function. McLaughlin
Whitewater Design Group, a division of Merrick & Company, is currently developing River Run Park, a whitewater complex
just south of Sheridan that will include six new surfable waves. http://goo.gl/tz2EEh
Merrick Announces New Director of Business Development: Wayne Wajciechowski is the new director of business
development with the energy division of Merrick & Company. http://goo.gl/Vpl9Uc

For more information contact John Buckle, 303-353-3806, or Bob Trout, 303 353 3544

Contact: Jeni Crowder | Digital Marketing Manager
Email: Jeni.Crowder@merrick.com
Website: www.merrick.com
Engineering | Architecture | Design-Build | Surveying | Planning | Geospatial Solutions
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Homeland Defense & Security Information and Analysis Center
The Homeland Defense and Security Information Analysis Center (HDIAC) is one of three Department of Defense Information
Analysis Centers and supports the DoD and U.S. government research and development activities. Recently, HDIAC began
publishing and distributing physical copies of the HDIAC Journal. This achievement allows HDIAC to further disseminate news
and information in each of its eight focus areas: alternative energy, biometrics, CBRN defense, critical infrastructure protection,
cultural studies, homeland defense and security, medical and weapons of mass destruction. HDIAC sources content for the
HDIAC Journal from its subject matter expert network, as well as original content and inquiry analyses from HDIAC’s Scientific
and Technical Analysis Team. The HDIAC Journal provides a platform with a sizable audience for researchers to showcase their
scientific and technical developments within the focus areas. The HDIAC Journal features full color graphics, charts, tables and
graphs that allows authors to present research in a visual way. For more information about subscribing to, or publishing in, the
HDIAC Journal, contact publications@hdiac.org. HDIAC plans to continue to grow the Journal’s content and audience, making it
a go-to source of innovative R&D and scientific and technical information related to DoD applications. HDIAC’s mission is to
provide authoritative, responsive solutions by generating, acquiring, processing, analyzing and disseminating relevant
information and analysis to our customers. Through our Basic Center of Operations, subject matter expert network and
extensive database collection, HDIAC is positioned to help support the nation’s toughest scientific and technical challenges.
Contact: Rick Dearholt
Email: jdearholt@iiaweb.com
Website: www.iia.com
Jessica Hill, Editor
Email: jhill@hdiac.org
Website: www.hdiac.org

Bes Technologies, LLC
Award Recipient:
BES Technologies, LLC
Oak Ridge, TN

Service-Disabled Veteran-Owned Small Business of the Year
Bes Technologies was recently recognized for the exceptional performance of a Service-Disabled, Veteran-Owned small
business directly facilitating the advancement of core DOE mission objectives and requirements.
BES Technologies, LLC (BEST) is a service-disabled, veteran-owned small business formed in 2009 and is currently providing
radiological (RAD) and non-RAD laundry, respirator and wastewater filtration and decontamination services to the Y-12
National Security Complex (Y-12) and other DOE prime contractors. In working to reduce waste, BEST developed a
custom-designed a state-of-the-art radiological water treatment system to reuse more than 70% of the water used in their
laundry processes. BEST provides extraordinary customer service, while continuing to develop mission-sensitive innovations to
reduce waste and further improve Y-12’s response for DOE requirements.
BEST has a philosophy and track record for building solid relationships and developing customer confidence. These traits are
demonstrated not only in its relationships with Y-12, but also in its relationships and committed services to Fluor-B&W
Portsmouth, LLC, UCOR, and Oak Ridge National Laboratory. As a result of BEST’s relationship with Y-12, the company has
obtained an NQA-1 based QA Program that can now be recognized all across the DOE Federal complex. BEST developed and
custom-designed a state-of-the-art radiological water treatment system to reuse more than 70% of the water used in their
laundry processes. In March 2015 BEST achieved 1 million gallons of recycled RAD wastewater through its laundry operations.
This success led into a future business opportunity beyond recycling and respirators—recycling and processing contaminated
water itself.
Contact: Brian Quinley
Email: bquinley@bestechtn.com
Website: http://www.bestechtn.com
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Scott Insurance
"Scott Insurance has been selected to serve as a risk management business partner for Edgewater Technical Associates,
a DOE and NRC contractor that provides expert advice, staffing, and support for complex and hazardous operations.
Scott Insurance will serve Edgewater’s property and liability exposures (professional, pollution, nuclear, auto, directors
& officers, employment practices, fiduciary, etc.) and has also helped them navigate a difficult workers’ compensation
non-renewal. Scott was referred to Edgewater in light of their approaching renewal and need for a new partner as their prior
insurance agency closed their DOE servicing office. Edgewater has operations in Los Alamos, NM; Aiken, SC and Oak Ridge,
TN, among other locations.
Scott Insurance is an independent, employee-owned agency providing property and casualty, employee benefits, bond and
captive risk services. With more than 150 years in business and 8 locations throughout the Southeast, Scott is dedicated to
delivering smart solutions and innovative ideas that transform businesses. Scott was named a 2015 Best Practices Agency, a
distinction the agency has held every year since the award’s inception in 1993, and has consistently been ranked among the top
30 agencies in the country by Reagan & Associates."
Contact: Jackson Vaughan
SCOTT | Risk Advisor - P&C/Work Comp.
A division of James A. Scott & Son, Inc.
Email: jvaughan@scottins.com
Website: www.scottins.com
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Upcoming Events
Safer Workplaces Result in Safer Communities

Safety Fest
Safer workplaces result in safer communities. Why? Because workers take
safety practices learned on the job back home and into their communities. In
Oak Ridge, once a year, ETEBA companies participate in an event to ensure
safer communities by offering free safety training to anyone who registers.
For the fifth consecutive year, the Oak Ridge Business Safety Partnership
(ORBSP), partnering with ETEBA companies and other organizations, will
host Safety Fest TN, a week of safety classes, safety seminars, a safety
expo, and a community safety forum – all free of charge. The event is
scheduled for September 12-15 in Oak Ridge with classes at six locations in
Oak Ridge and Knoxville.
“This year’s Safety Fest TN is popping at the seams with classes,
demonstrations, seminars, a Safety Expo, and a community brunch that
celebrates safety,” said Jenny Freeman, chair of the ORBSP planning
committee which is responsible for organizing the event. “We’ve got
something for everyone,” she said. One of the main events is a community
safety forum with Joe Estey, a national safety specialist, who brings
innovative solutions to potential safety challenges facing some of our
country’s highest hazard and complex industries.
Over 40 free safety classes will be offered during Safety Fest TN, ranging
from the OSHA series to chainsaw safety and hearing conservation. Want to
learn CPR or recertify CPR training? Safety Fest TN will offer several CPR
classes, and they fill up rapidly. Safety Fest TN also hosts an annual favorite
called World Class Safety which features representatives from commercial
manufacturers who share information about their safety programs. “This
seminar is ideal for learning new ideas from safety practices implemented at
the facilities of some of the region’s most successful companies,” said JJ
Rochelle, seminar coordinator. Mr. Rochelle also organizes Safety Expo, a
two-day trade show with booth space for up to 35 sponsors.
Safety Fest TN kicks off at 9:00 a.m. on September 13 with the community
safety forum, followed by a CNS-sponsored Safety Fest Brunch.
“We appreciate our sponsors for supporting Safety Fest TN once again,” said
Jenny Freeman, “because their donations make it possible for Safety Fest TN
to remain free of charge to anyone who registers.” A complete schedule can
be found at www.safetyfesttn.org.
Online registration starts July 8th, and sponsorships are available.

Contacts
General Information
Jenny Freeman
info@safetyfesttn.org

Class Registration
Michelle Keever
registration@safetyfesttn.org
Expo Sponsorship
J.J. Rochelle & Rosie Abrams
expo@safetyfesttn.org
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Upcoming Events

ETEBA will be hosting a public information session in late July on DOE's proposal to construct an
additional on-site disposal facility in Oak Ridge. Additional announcements to the membership will
be forthcoming as details are finalized.

ETEBA is adding a new element to this year’s 2016 Business Opportunities Conference (BOC) - concurrent technical
sessions in which conference participants will have the opportunity to showcase specialized technical expertise and
unique technological advances, and to share lessons learned and/or the successful management and completion of
technically challenging projects. We encourage you to take this opportunity to share your technical expertise and
project successes with your technical peers, potential teaming partners, and existing or potential clients.
To take advantage of this terrific opportunity, please submit a 250-word abstract to Tim Griffin (tim@eteba.org)
on behalf of the BOC Technical Review Committee by July 15 th, 2016! Presenters will be notified if their papers
have been accepted by August 15. Abstracts will be published in the Conference Program and will be made available
online to all conference participants following the BOC. The presentations that accompany the abstracts are due
September 16th, 2016. Presentations must be in PowerPoint format, and thirty minutes will be allotted for each
presentation including time for Q&A with the audience participants. Each presentation will be made available online to
all conference participants following the BOC.
We encourage you to share this announcement with your technical staff and project managers so that they can take
this opportunity to demonstrate your company’s unique technical capabilities and experience to your professional
peers, business partners and clients in this new section of the BOC!

Come Golf with ETEBA to raise scholarship funds for students on the first morning of the Business Opportunities
Conference at Willow Creek Golf Course.
Sign up on the ETEBA Website will be available shortly. To commit to a sponsorship early please
contact Linda@eteba.org
Market Your Company! Donate raffle prizes and goodie bag items by contacting Lauren Amos
lauren.amos@sra-or.com for details.
Prices to golf are as follows:
Cost: $95 per player. 4 Person Scramble
Tournament fee Includes: Greens fee, Golf Cart, Lunch and Goodie Bag
Sponsorships:
$250 Breakfast Sponsor: Sign at Breakfast Station and Company Logo displayed on www.eteba.org
$250 Silver Sponsor: Hole Sponsorship and Company Logo will be displayed on www.eteba.org
$500 Gold Sponsor: Includes 2 players, sign in at registration, and your company logo displayed on
www.eteba.org
$1,000 Platinum Sponsor: Includes 4 players, sign in at registration, and your company logo displayed
on www.eteba.org
*Company logos will also be displayed on Sponsor Posters for the Tournament.**
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Now in its 17th year, the annual ETEBA Business Opportunities Conference packs a wealth of
information, networking and fun into two days of first-rate programs and activities. Each year participants
gather to build contacts and relationships with key decision makers and potential clients, acquire the latest
updates on projects and developments, and learn about upcoming opportunities with prime contractors and
government procurement officials in the energy, environmental and defense markets. The conference provides an excellent forum for you to promote your company’s capabilities, products and services.
This year, the ETEBA conference will again feature an agenda filled with outstanding speakers, a major
Exhibit Hall, topical and educational workshops, and roundtable. Two evening receptions will give
participants the chance to continue their networking while enjoying great food and entertainment.
Sponsors receive numerous benefits including: special recognition in all of ETEBA’s BOC
conference promotional materials, exhibit space preference, free advertising in the BOC Program,
discounted rates and more.
Who Should Sponsor and Exhibit
 Companies seeking to identify near, mid and longer-term business opportunities with government or commercial

entities in the energy, technology, environmental, engineering, construction and technical service sectors.
 Companies interested in doing business with government agencies or prime contractors, either as a prime

contractor, teaming partner, subcontractor or supplier.
 Businesses interested in providing services and supplies to other businesses, or looking for ways to leverage

their capabilities and experience to expand into new markets or gain new customers.
 Federal agencies, contractors, utilities and companies wishing to promote upcoming contracting opportunities

and educate potential buyers about their programs and how to do business with them.
Contact Our Business Manager Linda Short for More Details about This Year’s Sponsor Opportunities:
linda@eteba.org

Visit Us On the Web at www.eteba.org

ETEBA is Excited to Host the Annual Business Opportunities Conference
in Tennessee During the Fall
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Here Are a Few Local Attractions You Won’t Want to Miss
Greenways
Fall is the perfect time to enjoy Tennessee area for the changing of the leaves. Not only are the
Smoky Mountains nearby for hiking and cades cove tours, but both Knoxville and Oak Ridge offer
some impressive greenways. In Knoxville visit the local Botanical Gardens of Knoxville located within
15 minutes of the Convention Center, Ijams Nature Center located within 25 minutes of the
convention center or House Mountain State Natural Area located within an hour of the convention
center. Or, in Oak Ridge explore more than 85 miles of walking, running, and biking trails that wind
through the Secret City. Oak Ridge, Tennessee is home to 13 distinct Greenways that weave through
natural corridors and showcase century-old hardwoods, assorted wildlife, and pristine shorelines. If
you’re looking for secluded but accessible Tennessee hiking locations or mountain bike trails outside
of the Smokies, Oak Ridge delivers.

Arts & Entertainment
October is packed full of great plays, shopping and events for the entertainment enthusiast. Visit the TN Theater
for the Celtic Thunder October 10. The Oak Ridge Playhouse and Clarence Brown Theater offer entertaining
plays often led by theater students and local actors. Or for larger events the Civic Auditorium and Coliseum to
enjoy an Ice Bears Hockey Game or Concert. Or for local shopping visit Turkey Creek of Knoxville or choose
from several great outlets and shops in Gatlinburg and Pigeon Forge.

History & Science
For the history buff Knoxville offers several museums to choose from:

American Museum of Science & Energy, Southern Appalachia Railway Museum, Children’s Museum of Oak
Ridge, Knoxville Museum of Art

Sports & Recreation
October is a great time for golf; or catch a game: Vols Football Home Game Oct. 15 vs. ALABAMA*

Special Thanks to ETEBA’s 2016 BOC Sponsors:

Contact Us
ETEBA

Platinum – Stoller Newport News Nuclear (SN3)

(877) 693-8322

Gold – North Wind Group; WAI; Mesa Associates, Inc.; WM Symposia

Staff Contacts:

Silver – ORAU; Navarro Research & Engineering; Information International Associates

Tim Griffin
Executive Director
tim@eteba.org
Linda Short
Business Manager
linda@eteba.org

Bronze – Enercon Federal Services
Hospitality & Contributor Sponsors:
Enercon Federal Services; Pinnacle Specialty Group; MCLinc; Pugh CPAs;
Scott Insurance; Boston Government Services; Bass, Berry & Sims
Alliant Corporation (contributor)

Hannah Short
Administrative Assistant
hannah@eteba.org
Adrienne Diffin
Communications Specialist
adrienne@eteba.org
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